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PERSONAL REPRESENTATION
FOR THE BEST RESULTS

Rob Rule is an innovator - he embraces technology, and he
prides himself on his transactional excellence. Since 2001, he
has built his business on the principle that real estate is local

and that homeownership is the heart of our communities. Rob

is a recognized expert in technology, marketing strategies and

trends. He will showcase your home in the best light to get you
the best price.

Over 20 Years of
Innovation and Success

ROB RULE

THE IN REAL ESTATE



Five Rights

make it sold!

House Right
Presentation: Create an emotional connection with all potential
home buyers by presenting your home in the best light.

Yard Right

Presentation: The yard and entry are the first impression of your
home and will entice the interest of your buyer.

Marketing Right
Promotion: Advanced marketing strategies will proactively captivate
buyers, assuring your home receives the most exposure.

Price Right
Pricing: Strategically position your home in the market to attract the
most buyers to get your home sold at the best price.

Right Real Estate Expert
Rob’s commitment is unwavering-
Personal Representation to Ensure You Success







- From the Start

Market Ready
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STAGE, CLEAN, & DECLUTTER
(\\ TO REDUCE MARKET TIME AND MAXIMIZE PRICE

First impressions are vital to attracting a prospective buyer.
How your home and yard are experienced by a potential buyer
can directly affect the amount for which your home sells.
Buyers will envision themselves in your home when it presents
l beautifully and feels inviting. Rob will take the time to help you

determine what is needed for the presentation, maintenance, or
repair of your home.

Our goal is to create a positive connection by
showcasing your home in the best light.
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“You never get a second chance to make a first impression”

- Will Rogers



THE POWER OF PROFESSIONAL

Phctogiaphy

More than 95% of buyers will experience your home through
photos when they start their home search online. Your home’s
digital presence is the first exposure most buyers have of your

home. Exceptional photos will showcase your home’s best
attributes and create an emotional connection that will attract
buyers to your property.
Source: PRNNewsFoto/VHT Studios
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Comprehensive Marketing Strategy

marketing your home Rob reaches virtually 100% of

Rob’s exclusive marketing strategies will position your home a | | pOte nhal b uyers th rOUgh our
to reach virtually every buyer through robust syndication, .

networking within the real estate community, personal onllne exposure O]C your prope rty
connections, community outreach, and online exposure. His

approach is designed to showcase your home to the largest

audience in order to leverage your position in the market and

get you superior results.

$450,000

A56 /- 1st Avenue

CONTACT AGENT

3,500 Sq. Ft.

BEDROOM BATHROOM SQUARE FEET

JUST LISTED

4321 Echo Lake Road Houston, TX77076
Offered at $890,000

Nequid ute

Vivamus a tortor pretium, cursus sapien id, placerat diam. Sed ut tortor trist
id, facilisis diam. Sed placerat orci at aliquet efficitur. Nam mattis congue justo at mollis. Nunc et sem ¢
Soropor arcu Droin in nulvinar anim. Etiam quis velit urna. Aliquam ac bibendum eros. Aenean molestie
\_ras in facilisis quam, vel pharetra nibh. Sed consectetur varius aj

en. Ut a facilisis elit.nec temius massa. Pellentesiue malesuada
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4 2 3,200

BEDS BATHS FINISHED SQ. FT.

Mus rehentius poriorem nia
teseratiam, nos eaque volor
porum atio moditio nsequo d

Beds: 4 Baths: 2 Finished Sq. Ft.: 3.200
Lot Size: 2 Acres Year Built: 2010 Listng ID: 92740562982

ho Lake Road Houston, TX 77076
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Digital Marketing

vour online presence

@ == 9trulia realtorcom
yahoo.’ 2 Zillow ™ Homes.com

As a benefit of his membership in the Houston Association
of Realtors, Rob gets maximum exposure across the globe.
He provides advanced market exposure so that your home is
syndicated to the top sites throughout the country, and to all
local and regional real estate companies.

Plus, his award-winning website GoldenRuleHomes.com is the
foundation for your home’s online presence. Every listing is
complete with:

e Custom virtual tour
e Beautiful photo gallery
e School data




LOCATION

Area: 35
Geo Market Area: Cypress North
Parcel Number: 129-683-003-0005
School District: 13 - Cypress-Fairbanks

School Elementary: SWENKE ELEMENTARY
SCHOOL

School High: BRIDGELAND HIGH SCHOOL
School Middle: SALYARDS MIDDLE SCHOOL

Section Number: 3

ADDITIONAL

Annual

Mandatory
Builder Name: Trendmaker

Census Tract: 5556

Disclosures: Sellers Disclosure

Energy: Attic Vents, Ceiling Fans, Digital Program
Thermostat, Insulation - Blown Fiberglass, Radiant
Attic Barrier

Exclusions: see list
Exemptions: Homestead,.,.,...
Legal: LT 5 BLK 3 LAKES OF FAIRHAVEN SEC 3

ompany Name: Inframark
Master Planned Community: no

New Construction: no

Restrictions: Deed Restrictions

SqFt Source: Appraisal District

Year Built Source: Appraisal District

FINANCIAL

Fee Other: yes
Fee Other Amount: 250

Other Mandatory Fee: Transfer Fee
Tax Amount: 13177

BUY ~ SELL ~ COMMUNITIES ~ MEDIA CONNECT

500 results returned maximum number of listings that can be presented.

SAVE SEARCH NEW SEARCH

SqFt

Results per page

MODIFY SEARCH

Min Price : $200,008 ¥

Max Days Listed

Most expensive to least

17811 Fairhaven Gateway Drive

Prey Propany NestPropery
Currenty viewing 2 of 500
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About us

Withover $100 Millon n personal sals.
Rob Rule and The Golden Rule Team has
developed areputation as one of the most
caring, dedicated and prfessional agents I
the Greater Houston marketplace.

MORE

Facebook

EMUNICATIONS.co.
6 e Page LILCE
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Pristine home nestled on a large 21,811 sa ft comer lot. Backyard OASIS! Home offers pool, spa, outdoor
‘cabana, outdoor ktchen & tons of pato area. Gieaming wood floors throughout this home. Study w French
Goors & forma lving room featuring chandeiier, custom faux painted celing. Open & desirable loor plan.
Fabulous kitchen boasts lots of cabinets, drawers & counter space, stainless steel appliances including a
‘Thermador oven and ges cooktop. Large walk i pantry, granite countertops, raised dishwasher. apron sink
are some of the features in the kitchen. Family room offers a stacked stone fireplace and views of the

About us

: $800,008 ¥

With over $100 Million in personal sales,
Rob Rule and The Golden Rule Team has
developed a reputation as one of the most
caring, dedicated and professional agentsin

SEARCH the Greater Houston marketplace.

SEARCH RESULTS

18610 La Paloma Estates Drive,
Cypress, TX 77433-5407

$799,950

$799,000

MGRE

Facebook

17811 Fairhaven Gateway Drive,
Cypress, TX 77433-3573

(7 ) EMUNICATIONS.com, o
D ne.

about 2 years ago

backyard oasis. Spacious pr droom includes

fireplace, access

ted tub, dual veniies, and large

door
walkin closet with builtins. Spacious secondary bedrooms. Huge game room / media foom upstairs W

ensuite bathioom. Never flooded, No MUD taxes

'SCHEDULE SHOWING

status: Option Pending
\suoatusion Lakes of Faimaven
ce/5971:$198.02

County: Harris
Year Buit: 2007
Sroperty Type Single Famiy Residental

PRIMARY FEATURES

PricelSYFt: 198.02

INTE!

Bed Room Bescription: All Bedrooms Down, En-
Suite Bath, Sking Area, SplitPlan, WalkcIn Closst

tons, Gas

Property Type: Single Family Residential
Subdivision:

akes of Faifhaven

Year Built: 2007

RIOR

Floors: Carpet, Engineered Wood, Tile
Heat System: Central Gas

Dryer Connectiyns, Washer Connactons

Countertops: Grinite
Dishwasher: yes
Disposal: yes.

Fireplace Descriptidp: Gas Connections

Acres Description: 112 Up to\| Acre
xterior: Back Yard Fenced.

2 vered PatioiDeck,
Outdoor Kitchen, SpalHot Tub,

rinkler System
Foundation: Siab
Front Door Faces: East

‘Garage Carport: Auto Garage Do)\ Opener,
Double-Wide Driveway

‘Garage Description: Atiached Gara

Lot Description: Corner, Subdvision

Area: 35
‘Geo Market Area: Cypress North
Parcel Number: 129-633.003-0005

School District: 13 - Cypress Fairbanks

ADDI

d Moiding

Cover, Fire/Smoke Alam, Formal Entry/Foyer,
Prewired for Alar System, SpafHot Tub, Wired for
Sound

Master Bath Description: Double Sinks, Half 8ath
Prmary Bath + Separalo Shower, Vanity Area,
Whilpoolietted Tub

Microwave: 1

Oven Type: Convection Oven, Double Oven
Room Description: 1 Living Area, Breakfast Room
Family Room, Formal Dining, Gameroom Up, Media,
‘StudylLibrary, Utity Room in Houss, Wine Room

EXTERNAL

Lot size: 21811
Number Of Garage Cap: 3
Pool Private: yos.

Pool Private Description: Gunite, Heated. In
Ground

Roof: Composition

Stor

Street Surface: Concrete
Style: Traditonal

LOCATION

School Elementary: SWENKE ELEMENTARY
SCHOOL

School High: BRIDGELAND HIGH SCHOOL
School Middle: SALYARDS MIDDLE SCHOOL
Section Number: 3

ONAL

Recent Posts

“The Most Inspiing Interior Design
of2016

7 Instagram accounts for interior
Gesign enthusiasts

Renovatinga Living Room? Experts
Share Thelr Secrets

Recent Commercial Real Estate
Transactions

Interior design books or beginners.

Search

a




Seller Springboard

NextHome

REALTY CENTER

281.213.6200

nexthomerealtycenter.com




IT'S ALL ABOUT THE
BACKLOG OF BUYERS

Rob's exclusive program is all about elevating the psychology
of the backlog of buyers* while reaching out to new buyers
just entering their home search. It creates a buzz at launch that
motivates buyers to take action.

*Backlog of buyers:
The pool of buyers who are searching for a home but haven't found the right
property. These buyers are waiting for the right home to be listed for sale.




Enhancing the

for buyers



& INSTANT MOBILE SEARCH

Buyers and sellers can experience the power of
GoldenRuleHomes.com with advanced search features and
“instant notifications” on both desktop and mobile devices.

Buyers looking for a home that matches yours will be notified
instantly when your house hits the market. In addition, you can
keep track of your neighborhood competition through Portal
reports with instant text notifications on new homes for sale as
soon as they hit the market.
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$249,999

24302 Kingbriar Drive Spring, Texas 77373 - 39m & $249,999

Active
% 24302 Kingbriar Drive
3bd|2ba 1647 sf

3 2 1,647 2

ROB RULE

Providing Gomprehensive RealEstate Services to Home Buyers & Sellers
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HIGHLIGHTS DETAILS NEIGHBORHOOD

Listing #: 49966507 ~
Property Class Single-Family
tatus: Active

List Date: July 24

2004

Traditional

1.0

SEARCH AVAILABLE HOUSTON HOMES
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Home Pricing Strategies

priced right from the start

The best chance to sell your home for the best price is in the
first thirty days. During this time, you have a “seller negotiation
advantage” with the energy of the current backlog of buyers.

You will attract the largest pool of prospective buyers when
your home is priced competitively with other comparable
homes on the market.

Rob closely tracks the yearly housing cycle and uses this

information to help you price your home and then negotiate
the best price and terms once you receive an offer.

®
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6 Weeks +

TODAY’S BUYERS

Time On Market
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Personal Representation

Advocacy, Negotiation and Transactional Excellence

Rob’s commitment to you is beyond full service. It is a level
of representation that includes being a trusted advisor, local
market expert, and friend who is with you every step of your
real estate journey. Have peace of mind knowing you will be

skillfully guided through what may be the most important
transaction of your life, and that he will be beside you even
after the sale.

His vast network and connections within the real estate

community help him secure and negotiate offers to ensure you
get the best results.
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REPRESENTATION

Rob represents you through t"h B

entire transaction process
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RIGHT REAL ESTATE EXPERT



Ongoing Communication

understanding the process

Keeping you informed will help you
make educated decisions throughout
the entire home selling process. Rob will
help you understand changing market
conditions and get your home Market
Ready, From the Start. He will also
negotiate on your behalf and oversee
the vital details to ensure a successful
closing.




Preview
Home

Getting Home

Closing Day Market Ready

Escrow
Final Signing Springboard
Market

Launch

10 Steps
in the
Transaction
Process

Financing
and Appraisal

Receiving
an Offer

Title

Review Negotiations

and Acceptance

Contingencies




Strategy Recap

delivering superior results

Ongoing communication throughout the entire process
e Market Ready, From the Start

e Photography and Presentation

Strategic Pricing

Seller Springboard ~ N\
Marketing Strategies | ‘ \ \‘ L BY
Advanced Online Presence ), 7
Instant Notification to Buyers

Negotiations - Offer Accepted
Personal Representation

vour trusted advisor ,
your friend, your success



Rob is committed to selling your
home at the best price.
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